Artistic Toy Prospecting Plan with Plush Toys (Plush2Go)

Description:

It is easier to knock on a door that is already open.  Your customers want something new and they need to know that you are actively interested in their business and ways you can service them.  Quite simply, if you don’t ask for the order or present new and exciting things you aren’t going to grow your business or those relationships.   This approach is designed to keep you TOP of Mind with your current customers. 
So for less than the cost of taking your customer out to lunch which they don’t have time for anyway you can put something tangible in their hands that will result in new business opportunities and strengthened relationships.   

“If you are not REMARKABLE you are invisible to your customers”

Modify this template along with the appropriate stuffed plush toy and it is guaranteed to get you noticed by your customer.  

Template:  Customer Thank You 

Dear <John Buyer>,

It is almost impossible to stay in touch these days even with all this great technology.  I have been following some of the recent changes in your business as well as well as the new industry trends in ours.  
Enclosed is my new friend <Kirby Bear>.  I thought he would make a nice addition to you office or family.  Plus Kirby is designed to help us stay connected.    I will call you on <Thursday> at <10 am> to schedule a time to talk about some of the new opportunities in our business.  If you are not available, I understand, but wanted to take a minute to say thank you and let you know you are a valuable customer and I’m thinking about ways to help you achieve your business objectives. 

Sincerely,

Jane Go Getter

P.S.  I almost forgot, Kirby has a tag with code on his ear.  Visit <ABC Advertising.com> register the code and you will get a special offer on some of our newest products, services, and best ideas.

Recommendations:
1.  Call customer after business hours and leave them a voice mail and tell them you just sent them a package.

2.  Call customer when you say you are going to call them.

3.  Keep letter short and sweet.  Try a 5” x 7” postcard size with cool graphics or interesting photo on front and note on the back. 
4.  Give customer incentives and special offers to meet with you.

5.  Learn how to overcome objections.

6.  Let someone else do your $20/hr work so you can do the $400/hr work.

7.  Success is one more phone call away, make one more.

