Artistic Toy Prospecting Plan with Plush Toys (Plush2Go)

Description:

The commons business cliché you have heard before is, “It’s not what you know, but who you know”.  Other people say, “It’s not who you know, but who knows you.”  Either way you look at it, your name and the recommendation of other trusted business professionals is the best form of advertising and marketing that money cannot buy.  The truth is top sales people in any category typically give and get referrals that grow their business in exponential proportion.  

So don’t let any referral go unnoticed!!!   

You work hard to establish yourself and build a reputation, so don’t miss an opportunity to give credit where credit is due.    
Template:  Referral Thank You 

Dear <Irene Influencer>,

It is people like you who make work fun.  Few things could say more about how you feel about our relationship than the referral you recently gave to me.   On behalf of <ABC Advertising>, I thank you and I'll be sure to represent you well in the conversation and let you know the result.
 

Enclosed is my friend <Sammy St. Bernard>, he is a small token of appreciation and a reminder that my business is being built on one great relationship after another.   Also to let you know this loyalty goes both ways, I’ll be looking out for you and the things that are important to your business.

Sincerely,
Jane GoGetter

P.S.  I almost forgot, <SAMMY> has a tag with code on his ear.  Visit <toytag.com> to register the code and you will receive a prize message that I guarantee will bring value to your business.  
Recommendations:
1.  Keep letter short and sweet.  Try a 5” x 7” postcard size with cool graphics or interesting photo on front and note on the back. 
2.  Prizes or Awards – Should be No Risk Offers that present business offers or opportunities to do more business together, provide education, and be an inexpensive solution.  

3.  Call customer after you meet with the referral.
