Artistic Toy Prospecting Plan with Plush Toys (Plush2Go)

Description:

Your plan must be simple and requires discipline to take consistent action; however, introducing creativity and a stuffed plush toy to your approach will increase your effectiveness by 50%.

The result will be an increased number of face to face appointments set with customers.  

“If you are not REMARKABLE you are invisible to our customers”

Modify this template along with the appropriate stuffed plush toy and it is guaranteed to get you noticed by your prospect.  

Template:  Set Initial Appointment 

Dear <John Buyer>,

Your friends at <ABC Advertising> have been helping customers develop solutions for:

· <Client Acquisition>
· <Employee Retention>
· <Brand Awareness>
· <Customer Satisfaction>
· <Industry Education>
Enclosed is my friend < Kirby Bear> to see if he fits into your organization.  I will call you next <Thursday> at <10 am> to see how he’s getting along and if there are any open opportunities.  My guess is that he won’t eat too much, but keep him away from the water cooler.  <Kirby> doesn’t like to work too hard, but he’s always making people smile and he makes friends quickly.

Sincerely,

Jane Go Getter

P.S. <Kirby> asked me if he could bring you something useful.  So I clipped a tag to his ear that is redeemable for some special business offers at <ABC Advertising.com>.

 
Recommendations:
1.  Call customer after business hours and leave them a voice mail and tell them you just sent them a package.

2.  Call customer when you say you are going to call them.

3.  Keep letter short and sweet.  Try a 5” x 7” postcard size with cool graphics or interesting photo on front and note on the back. 
4.  Give customer incentives and special offers to meet with you.

5.  Learn how to overcome objections.

6.  Let someone else do your $20/hr work so you can do the $400/hr work.

7.  Success is one more phone call away, make one more.

